Executive Dashboard, Business Intelligence & Analytics Reporting Tool, from Sage CRM Saleslogix

Views of: KPI (Key Performance Indicators), Maps of Accounts/Sales, Top 10 Sales Ranking, Sales Forecasting, Win/Loss
Ratios, Sales Opportunities, Type/Number of Activities, Customer service Tickets — for a dynamic view of your business.

+ SalesLogix - [Ireport: 1
@Flle Edit View Insert Schedule Lookup Write Tools OQutlook Window Help

MRET T D™ es:@—g-'@ TEGg e @AE

o o enmimizornn W 0022 o [ SR

@ - @

» SHARING

@ | Owerview | KPIs |Maps°||Rank|ngo|| Forecast | WiniLoss | Opporunities | Activities | Marketing || CustService || Details | HowTo | Setup | Sheet3 |
Compare Period = .
Daiﬁ"je;a[ 2 _ End Date: Territory Summary for 2006 KPI Trends for 2006
j 14 selected s KPI = 2006 2005 % Trend
; A ol = 4,796,550 4,125,200 116.3%
Ropais Item 2006 2005 All Activity 2006 | 2005 Sales f
( Accounts 0 182 991 Events 0 0
i 7,604,412 3,450 220,417.7%
L e ’ Customers 0 75 334 Meetings 12 1 || Opps ! ' | f
¥ ! Leads 0 0 0 Todos 7 1
N 41 455.
«;"J Opportunities | 0 0 Mo cals 19 2 || Activities ® 55.6% f d
= Prospects 0 42 267 Other 1 2
[ 4 v Tickets 0 0 0 Emails 2 3 || Leads 72 150 48.0% " I
 Expand pics —-> ) okt i 2 50.0% ‘ l
Stlos Rep X [ crarn A
Administrator = H KPI Results vs Goals for 2006 | KPI Group @ f3}|
Brian McMulty _———
Cathy Hughes
Dan Barret
Derek Murray = 100% &
Ed Martinez
Georgine Ekels .
Hans Stichler | D : Ny
Jean Grant Actual - 4,796,550 Actual - 7,604,412 Actual - 41 Actual - 72 Actual - 1
Kim Lee | Goal - 10,400,000 Goal - 31,200,000 Goal - 1,040 Goal - 104 Goal - 52
Lee Hogan = .
Region ; : s . — : — . — :
*%% No Region (shown )/ Details ( chart )( Details ) ( chart )( Detalls ) ( chart )/ Details ) ( chart )/ Details )
Asia/Pac - — — e — — ——————————
EHER . Sales for 2006 2 (show Cummulative..} Sales for 2006 %
North America ) M-
South America Retlog
Selected ? 2006
Entity Count <0
7y E 002/ || 2008 4,796,550 5 38 ) Goal
Skl : = % Goal
Contact | 1006 4
Opportunity 82
Ticket 24 3
Campaign 5| || 2005 4,125,200 .
Lead 1035
& . I] O O m] (] m m]
Last Refreshed : . §.
B0 0 1 5 a Jan Feb Mar Apr May Jun J: Au-g
12:41:52 PM ~ —_—
Sales
LE RV PRV

Available from: Richard Wooden, Consulting Director, Marshall & Poe, LLC (574)266-5244 Rwooden@MarshallPoe.com
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Customer Accounts, Ranked by Sales Revenue

Available from: Richard Wooden, Consulting Director, Marshall & Poe, LLC (574)266-5244 Rwooden@MarshallPoe.com 2



Forecasted Revenue from Sales Opportunities

Available from: Richard Wooden, Consulting Director, Marshall & Poe, LLC (574)266-5244 Rwooden@MarshallPoe.com 3



Sales Opportunities by Stage in the Sales Process

Available from: Richard Wooden, Consulting Director, Marshall & Poe, LLC (574)266-5244 Rwooden@MarshallPoe.com 4



